
- You are who you choose to be ,  so pay attent ion  to the way you
present  yourse l f .
-  Be an  act i ve  l istener  and pay attent ion  to the message (s )  of
your aud ience .
-  Ad just your language to the language of  your aud ience .
-  Be s incere and demonstrate a fr iend ly  approach to your
l isteners .
-  Prov ide  stra ightforward responses ,  us ing  s imp le  language ,  so
you are we l l  understood .
-  Be i n  the r i ght  p laces to benef i t  from the opportun i t ies to
meet new peop le  and - enr i ch  your exper ience .
-  Keep focus when i nteract i ng  w ith peop le  and pr ior i t ize  your
act i v i t i es .
-  F i nd  poss ib i l i t i es  to meet with peop le  to bu i ld  your network of
contact .
-  Apprec iate  and be empathet i c ,  shar ing  thoughts and express ing
your op in ion .
-  Demonstrate conf idence  but don ’ t  be too pushy .
-  Ask the r i ght  quest ions to rece i ve  good feedback .
-  Pay attent ion  to body language ,  wh i ch may speak more than
words .
-  Ma inta in  eye contact  (or  not –  depend ing  on the cu l ture of  your
aud ience ) .  
-  Stay i n  touch with your network of  contacts .  
-  Remain  pos it i ve  and keep i n  mind that network ing  is  a  long-term
investment .
-  Th ink  about s ide  the box and be or ig i na l ,  but ad just to the
s ituat ion .  
-  P lan ,  pract i ce  and improve your network ing  strategy ,  for
i nstance with your co l l eagues .  

NETWORKING
SKILLS

Network ing  imp l i es regu lar ly  extend ing  the peop le  you know
and you do i t  for a purpose ,  whether i t  is  to expand your

hor izons ,  exchange bus iness i n format ion or to exper ience  new
cu ltures ,  among others .  




Deve lop ing  network ing  sk i l l s  


